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Profile:  Sales Professional with an expertise in sales and management.  Proven ability to assemble the teams and processes vital to achieving immediate and long-term sales revenues.  Able to generate new business acquisitions.  Driven to establishing and maintain outstanding customer service.  Strong leadership skills promote a work environment of open communication and team synergy.  Resourceful and intuitive problem solver.

Inclusive Experience:

    Account Management                               Project Management                               Team Development

     National Sales


                                   Training and Mentoring                          Growth Strategies [image: image2.wmf]
Employment History:

AUTOMATIC DATA PROCESSING (ADP).  Any City, CA                                                    May 2001-Present

Major account DISTRICT MANAGER

· Develop and managed a territory consisting of over 300 Major Accounts.

· Created business plan which details activities to be followed during fiscal year to exceed sales quota.

· Assembled and provided weekly performance and fiscal reporting to management and shareholders.

· Created and implemented effective multi-media marketing campaigns to expand market share and increase client revenue.

· Managed the implementation of new clients.

· Trained and Coached New-Hires.

· FY’05: #1 in sales for Orange County (5) and #2 in Western Division (80)

· FY’04: #1 in sales for Orange County/Long Beach (10) and #4 in Western Division (55)

· FY’03: #1 in sales for Orange County/Long Beach (10) and #2 in Western Division (37)

· ACE Account Award

· Presidents Club     

· Fast Starts Award              

· District Manager of the Month, consecutively

· Certificate of Excellence 

· 100% Club for Quality Surveys.

AIRCRAFT SHOPPER ONLINE (ASO.com). Any City, CA















     April 2000-May 2001
account manager


Developed and managed a territory consisting of over 500 accounts worldwide.


Worked directly with Marketing to design and implement campaigns for market expansion.


Designed and implemented highly innovative and effective sales training programs.

Achieved 60% territory revenue growth. 


Achieved Company Record Breaking Sales.


Successful client transition through over 50% price increase.

Education and Training:  SAN DIEGO STATE UNIVERSTIY.  Bachelor of Arts, Communications (2000).

Significant Achievements:  SDSU Deans Trophy Award, San Diego State University Outstanding President Of The Year, Pilots License, and All-Sunset League Linebacker.
